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Fruitland Co. Ltd., the Group’s fruit trading division has invested in a number of point of 
sale displays, branded GIOIA® Bananas which will be distributed to local supermarkets, 
greengrocers and mini markets. The displays branded with the GIOIA® Bananas colours 
are specifically designed to accommodate commercial banana bunches and to provide 
better display once the fruit is stored and ready for purchase.  

The GIOIA® Bananas display stands are the first fruit display stands of their kind that are 
being distributed in the local market. This innovation is going to revolutionise the fruit 
retail industry in Malta; which pushes Fruitland Co. Ltd. to the forefront of the industry.

GIOIA® Bananas 
Point of Sale displays 
hit the stores
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CENTURY 21 Malta’s Commercial 
& Business Development Manager 
Mr. David Muscat recently attended 
a tailor-made training programme 
held at the CENTURY 21 Real Estate 
LLC Headquarters in Madison, New 
Jersey, USA. 

The four day intensive training 
programme provided David with 
the opportunity to expand his 
real estate knowledge through 
a combination of theoretical 
and practical sessions. The training also 
provided invaluable insight on strategies 
and options which can be used to establish 
a local brand presence in Malta. 

“From the moment I set foot in the 
building I immediately sensed a warm 
family feeling... a sort of belonging to 
a much larger entity” noted Mr. Muscat 

on his return.  The CENTURY 21 System 
incorporates a total of more than 100,000 
independent sales professionals operating 
through a network of approximately 6,800 
independently owned and operated 
franchised broker offices in 78 countries 
and territories worldwide. In this light, 
the feeling expressed by Mr. Muscat 
can be deemed as somewhat of an 
understatement. 

“Having been involved in the local 
real estate scene for a number of 
years, I admit I went there with a 
sort of know-it-all attitude. The 
emphasis placed on training at 
CENTURY 21 is very high. The 
training programmes, for both 
management and sales associates, 
are well thought out and aimed 
at attracting and engaging 
prospects, nurturing customers 
and delivering an overall positive 
real estate transaction experience”. 

The next phase will now involve a national 
recruitment campaign to open the first 
branch. 

CENTURY 21 Real Estate LLC is an iconic 
brand and franchisor of the world’s largest 
residential real estate sales organisation. 

Induction training in the US 
for CENTURY 21 Malta
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Birthdays in
February 2015

Yanika Falzon - 1st
Michael Parrant - 3rd

Mario Abdilla - 9th
Roderick Scerri - 10th
Maris Spagnol - 18th

Jonathan Rolf Smith - 18th
Joanne Bartolo Chircop - 19th

Godwin Caruana - 27th

Recruits in January 2015

Duncan Ciappara
Warehouse Labourer & 

Assistant
Fruitland Co.Ltd

QUOTES OF THE MONTH
 “Most of the important 
things in the world have 
been accomplished by 
people who have kept on 
trying when there seemed 
to be no help at all”

Dale Carnegie

“Function supersedes Form 
whilst Clarity is more 
important than Creativity

HM

“Wisdom comes from 
experience.  Experience 
is often a result of lack of 
wisdom” 

Terry Pratchett

“Trust because you are 
willing to accept the risk, 
not because it’s safe or 
certain”

Anonymous

During the first two weeks of January 2015, Harley-
Davidson Technician Chris Borg, participated in 
instructor led courses at the Harley-Davidson 
University in Birmingham, UK.  The courses 
covered the new XG750 Street model, electrical 
diagnostics and also general vehicle and chassis 
service.  Chris not only did himself and Fapi 
Motors proud by achieving the highest marks in 
the assessments, but also was commended by 
the tutors as one of the most trained technicians 
on Harley-Davidson in the region.  In fact, during 
2014, Chris clocked in some 45 specialist online 
courses, putting him on the way to achieve his 
third level out of five of technician recognition 
from H-D.  This was also an opportunity for 
Chris to network with fellow colleagues from 
other dealerships and share experiences.  We 
congratulate Chris on his achievements and 
together we set the primary objective for 2015 of 
having a first class workshop offering top notch 
customer service.

Accredited technical training at
Harley-Davidson University

Ronnie Spiteri
Warehouse Labourer 

Fruitland Co.Ltd

Time waits for nobody.  Punctual as usual, on the 29th 
of January, without missing an appointment for the last 
39 consecutive years, Etienne Mallia, Famalco Group 
Director, celebrated 
his birthday. Growing 
older, wiser and sexier.  
Best wishes from all 
the Group employees 
especially the team 
under your helm.  

Celebrating Etienne's 
Birthday   
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Sitting dominantly ready to rumble, is the crawler loader 
which has recently joined his elder excavation brothers of 
the Faceworks Ltd.’s heavy equipment family. Complete with 
the company’s emerald green livery, the crawler loader has a 
direct injection turbocharged after-cooled, six-cylinder engine 
producing 160 flywheel horsepower.  Behind the numbers, 
this latest addition, will see Faceworks Ltd. continuous growth 
in becoming the 
ultimate excavation 
and demolition 
specialist company 
on the island.  
This machinery 
will also increase 
efficiency and faster 
turnarounds for the 
satisfaction of our 
clients.

At the turn of 2015, Fapi Motors Ltd. rolled out is new stock control and 
ordering system.  Following an extensive detailed stock take during 
December, a tailor-made stock barcoding system was implemented. 

The new system will help track location, batch number and also stock 
description for all the stock of truck and trailer parts, H-D and KTM spare 
parts and merchandise, Snap-On tools and Petronas lubricants amongst 
others, all sourced through the official suppliers.

The system will also facilitate stock control and monitoring, stock re-
order levels and pricing.  New features of the system together with on-
the-job staff training will be rolled out in the coming weeks. 

Behind 
the bars

Crawler Loader paves the 
way for Faceworks Ltd. 

KTM factory rider Marc Coma sealed his 
fifth Dakar title and presented KTM with its 
fourteenth consecutive win in this off-road 
classic. 

Marc Coma, rode to the final stage with a 
17-minute lead over Goncalves however 
riders were unable to complete the 
393km of the final stage into Buenos Aires 
after heavy rain made the track surface 
slippery and too dangerous. The race was 
halted and Coma, representing KTM, was 
declared the winner. 

Coma tackled the Dakar with his usual 
passion and attention to detail, true to his 
belief that the only result that counts was 

that in the final day. He took victory in Stage 
5 and was top three in six other stages. He 
also rode with care and prudence in the 
two marathon stages, nursing a damaged 
tire in the first and safely bringing his KTM 
450 RALLY home across the salt flats of 
Bolivia in wet conditions that resulted in 
many riders having to exit the rally after 
salt clogged their engines and electronics.

The 2015 rally was an emotional roller 
coaster for the Red Bull KTM Factory 
Racing Team and the KTM-supported 
riders. The Dakar 2015 was indeed a battle 
of attrition. Of the 168 starters in the bikes 
division only 78 were on the starting line 
for the final run into Buenos Aires. 

Dakar Rally: Impressive 14th Victory in a row for KTM
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MALTA

Do you have what it takes to join a global real 
estate services market leader?

Send an email to info@century21.com.mt for more information.

CENTURY 21® and the CENTURY 21 Logo are registered service marks owned by Century 21 Real Estate LLC. Each office is independently owned and operated.

Famalco Group embarks 
on intesive media 
campaign
The vast portfolio of Famalco Group’s 
products and services is being promoted 
in all of Malta’s top newspapers in an 
effort to promote all franchises, services 
and companies within the group to the 
general public. 

The Group’s full page colour adverts will 
be featuring on premium Sunday pages 
throughout the whole of 2015, for 52 
consecutive weeks. The adverts are 
also complemented with press releases 
and classified listings for vacancies and 
services.

In addition to the printed media 
advertising campaign, there are also 
weekly TV commercials, consolidated 
by a number of social media platforms, 
specifically Facebook, Twitter and 
Linkedln.

The Group is investing and dedicating 
human and financial resources on 
different marketing and advertising 
strategies primarily to raise awareness 
and inform the general public about its 
brands, services and also employment 
opportunities.

Fahrenheit entrusted to 
transport a C-Explorer
During January, MOL Logistics, entrusted 
Fahrenheit Freight Forwarders Co Ltd (FFF)  
to coordinate transport of one C-Explorer 
3.12 and accessories from Malta to Cyprus. 
Due to the out of gauge dimensions a 20’ 
flat rack container had to be utilized for this 
movement. Cargo was professionally boxed 
and lashed by shippers in Malta whilst FFF 
took care to transport the equipment to 
Malta Freeport, escorted by traffic police, 
and coordinate shipment to Limassol port in 
Cyprus via CMA CGM Container lines.
 
U-Boat Malta is a company specializing in 
marine archaeology, scientific and historical 
research. U-Boat team has immersed to 
HMHS “Britannic” and S/S “Burdigala” in the 
Aegean Sea, “Oleg” frigate in the Baltic Sea, 
number of legendary wrecks around Malta, 
and to many other remarkable objects on 
the seabed. U-Boat collaborates with the 
University of Malta, Russian Geographic 
Society and other educational and research 
institutions around the world.

Owned And Operated. Coldwell Banker® and the Coldwell Banker Logo are registered service marks owned by Coldwell Banker Real Estate LLC.

Our new name is now 

the best name in real estate. 

Whether you're buying or selling your home, Coldwell Banker Paramount Realty is ready to 

put the power of the Coldwell Banker network and our real estate expertise to work for you. 

This means you'll enjoy global reach, more industry connections and the most innovative 

online resources in the industry. 

Coldwell Banker Paramount Realty

Pitkali Road,

Attard, ATD 2214

(+356) 2339 2299

www.coldwellbanker.com.mt

Diamond of California® walnuts are imported in Malta by FRUITLAND Co. Ltd. Pitkali Road, Attard. T: 2339 2343

California’s finest walnuts
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5 a-side Football Tournament 
for a good cause

Wednesday 11th February @ 19:30
Attard Football Ground (behind the Attard Primary School)

Participation fee: €5 per player (donation)
Book Now: Send an email on kcauchi@famalco.net by not later than Wednesday 4th February

Those not playing are still welcome as supporters!


